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• SchahlLED included in the Thorlux 
segment

• Thorlux  and Zemper segments 
dampened by acquisition costs

• Operating profit before acquisition 
adjustments – shows impact of 
acquisition adjustments

• Amortisation of intangibles the main 
impact

• EBITDA to demonstrate contribution of 
acquisitions

• SBP charge included in Inter-segmental –
£0.6m
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22 consecutive years of increased dividends

• 24 consecutive years of increased dividends
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Revenue (£m)

£93.9m -3%
2025: £97.0m +6%

Revenue (£m)

£9.2m -16%
2025: £10.9m -31%

Revenue (£m)

£24.6m +13%
2025: £21.9m +13%

Revenue (£m)

£14.5m +13%
2025: £12.8m +7%

Revenue (£m)

£19.9m -9%
2025: £21.8m -17%
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Revenue (£m)

£13.5m +14%
2025: £10.0m -7%

Revenue (£m)

£8.9m +12%
2025: £7.9m -7%

Revenue (£m)

£5.2m +16%
2025: £4.5m +26%

Revenue (£m)

£5.8m +15%
2025: £5.4m +24%

Revenue (£m)

£3.5m -17%
2025: £4.3m +9%
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Safety related 
products (Emergency 

lighting systems) 
represents 45% of 
current revenues

LED currently 
represents 

approximately 99% 
of current revenues
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50,000 to 100,000 
hour lifetimes 

Over 120 different 
product ranges

In house design
and manufacture – LED 
circuit board population
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• Indoor and outdoor lighting management for energy 
conservation, flexibility and wellbeing

• Fully automated emergency lighting testing and 
compliance

• Completely wireless infrastructure - simple installation
• Cloud based information storage and display
• E-mail based reporting
• Additional features – air quality measurement, 

occupancy sensing
• Gen 3 features – enhanced data flow, over-the-air 

updates, improved platform

£62m
(£63m)

SmartScan revenue 
2026



18



19



20



21

40%
of total load

provision 
(Thorlux site - 2025)

1.8 million
kWh

system generation

5970
solar photovoltaic panels



VIDEO LINK
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• Expect first quarter to be below 2025/26, 
continuing to invest for growth

• Thorlux slower start, continued 
investment – sector and territory specific

• Lightronics and Schahl continue to be 
inconsistent, actions progressing

• Solid start at Zemper

• UK companies – continued growth at TRT 
and Portland

• Launch of SmartScan “gen 3”

• Synergy projects – minimal benefits 
expected this year, material cost under 
pressure
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• A well-positioned portfolio of companies in 
eight different countries

• Innovative products with market-leading 
technology

• Strong profit margins and robust
balance sheet

• Track record and investing for growth

• Progressive dividend

• Stable ownership and management 
structure
aligned with our shareholders
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